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Presentation
Matsumoto: Thank you very much for joining us today for the announcement of Monex Group's financial
results for the second quarter of the fiscal year ending March 31, 2022.
First, I would like to give an overview, and then Seimei, our CFO and COO, will talk about the numbers in a
little more detail. After that, I will talk again about our business, then we will have a question-and-answer
session.
Overall, in terms of an overview, consolidated revenues and profits grew quite significantly. Compared to the
first half of last fiscal year, our revenues and profits grew significantly, and we feel that we are entering a
major growth spurt, so we would like to continue to grow going forward.

I would like to start my presentation.
First, we have added new pages regarding our Perception of the Times, and we started out with a Global
Vision and a New Beginning vision, and then we acquired TradeStation and Coincheck, and those 2 businesses
are now very large. We have been working on creating visions first, then creating businesses based on the
visions.
It is very important to start new businesses or acquire new businesses based on these visions, but at the same
time, the world's values and other things are changing from centralized to decentralized, which we can see in
DeFi as a good example.
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In this transition, the management and development of subsidiaries should not be done in a completely rigid
manner but should be done in a way that allows each subsidiary to develop its own independence. We will
create value for our shareholders by increasing the value of our subsidiaries and realizing our vision as a whole.
We believe that this type of corporate structure is more suitable for our company, and we are planning to
shift to such a direction.

Our group includes online securities businesses in Japan, the US, Coincheck, and other investment businesses.
Monex Group as a company works to unify and grow these businesses. On top of that, as you can see below,
respect for diversity, the use of technology, the pursuit of innovation, and globalization are common values
and competences that run through the entire Monex Group. We would like to firmly increase the value of our
group while being aware of these keywords.
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The actual business investments we have made are TradeStation and Coincheck. TradeStation was acquired
in 2011, and since then we have grown it from an almost flat EBITDA to an EBITDA of about JPY6 billion.
In addition, Coincheck is a company that we acquired in 2018, and its EBITDA was initially a negative JPY2.6
billion, but now it is a positive JPY14.1 billion, so EBITDA was boosted by JPY16.6 billion. We have achieved
these results by integrating these companies into our Group within our visions and firmly nurturing the
company and increasing its value through our centripetal force and various management capabilities.
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In the US, as you can see in this graph, TradeStation has been growing steadily, especially in the past 2 years.
A couple of years ago, it was a company that specialized in super active traders, but with the emergence of
companies like Robinhood, we decided to reach out to a more normal customer base, so we changed our logo,
changed our branding, changed our services and products, and changed our marketing approach drive its
growth.
As you can see in this graph, we have been able to increase our customer base significantly despite various
headwinds such as lower fees and interest rates. We are doing very precise digital marketing and other things
like that, and we have established a methodology with which, if we put enough money into it, we can grow
our customer base by that much.
On the other hand, stock prices in the US are at an all-time high, and there is a lot going on like meme stocks
and Robinhood. In such a trend, the investor base is expanding again, our company, TradeStation, has
established marketing methods and theories to grow significantly.
We believe that now is the time to change gears, invest in growth, spend on marketing for growth, and grow
rapidly. We have started these initiatives from around spring of this year.
As a result, as Seimei will explain later, in the case of the TradeStation, prior investments and expenditures
have been made, and this has pushed down the P&L significantly, but as you can see here, we are
implementing our growth plan with the confidence that we can achieve significant growth.
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As you can see here, Coincheck's profits have been increasing significantly.
On the other hand, although this is basically trading of virtual currencies, trading by customers, we are
widening our business by introducing new businesses such as NFT and IEO.
Sharely, for example, has grown significantly while increasing its range, resulting in a high OP margin of about
70%.
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Meanwhile, for Monex Securities, the Japan segment, this is a graph for about the past 3 years.
Adjusted EBITDA is the EBITDA of the company to which the fee that the Monex Group collects from its main
subsidiaries in the form of management guidance fees is added back, as unless we add that back in, we will
not know the true strength of the subsidiaries.
The yellow graph on the left shows adjusted EBITDA, which is the amount after the addition, and shows that
the company earns approximately JPY2.5 billion to 3 billion in adjusted EBITDA per quarter, and therefore,
JPY10 billion or more per year.
We do not envision growth in the same way as TradeStation or Coincheck in the US, but we would like to build
a stable and large business by promoting the asset-management model on top of a stable and solid operating
cash flow.
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We announce that we have resolved to change our shareholder return policy.
In the past, as you can see on the left, over the past 3, 5, and 10 years, we have returned roughly 80% of our
net income through dividends and share buybacks.
On the other hand, as you can see on the right, Capex has been about JPY5 billion per year, and in addition to
that, if there is a good vision and there is a good opportunity in the vision, we make business investments,
and there have been many acquisitions such as TradeStation and Coincheck. This is on the right side, so it is
the actual cash outflow, or Capex and business investment and other expenditures.
If you look at this, you can see that the numbers do not add up, and it does make you wonder how we can
invest so much when we are giving so much back.
We have been making these investments while cutting into our profits accumulated in the past, but after
acquiring TradeStation and Coincheck and starting new businesses, the growth has been remarkable, and
overseas shareholders and others say that Monex Group is very good at making acquisitions and business
investments and expanding them.
So, we should work firmly on that. We have been receiving a lot of feedback that this would provide a greater
return to our shareholders, so we have decided to change our shareholder return policy after carefully
reviewing the entire situation.

Support
Japan
Tollfree

03.4405.3160
0120.966.744

North America
Email Support

1.800.674.8375
support@scriptsasia.com
8

Specifically, for our company, investment in growth is very important in order to contribute to our
shareholders.
However, on the other hand, we are aware that there are many shareholders who desire stable dividends,
and in order to increase ROE, it is important to reduce the denominator in a disciplined manner. As shown
here, we will pay stable dividends of at least JPY7.5 per half-year and JPY15 per full-year. At the same time,
we will ensure that we invest in growth. We have changed our return policy in this way.
For your information, we have decided to pay a dividend of JPY7.6 per share for the first half of the fiscal year,
although the standard dividend for the first half of the fiscal year is JPY7.5 or more.
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As you can see on the next page, the dividend history is on the left, and this time we paid JPY7.6 for the first
half of the fiscal year and for the second half, we will pay JPY7.5 or more, which means that we have paid a
very good level of dividends, and will continue to do so in the future.
I am sorry, I missed to mention earlier that we will flexibly buy back our own shares based on our
management's judgment, taking into account market conditions and other factors.
As for dividends, as stated here, we will pay out at least JPY15 per year, invest firmly in growth, buy back our
own shares in a timely and flexible manner, and aim to improve our TSR, as stated on the bottom right of page
11. Total Shareholder Return.
Therefore, we would like to be very conscious of the management of the company in such a way that the sum
of the dividend amount and the increase in the stock price will become high.
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Before I ask Seimei to talk about the details, I would like to briefly explain the highlights of the first half of this
fiscal year, where EBITDA increased by 2.4 times, or over JPY20 billion, compared to the first half of the
previous fiscal year.
As I mentioned earlier, in the US, we have been consciously investing in growth, and as a result, although the
P&L has been pushed down once, the business has been strong mainly in crypto-assets, and overall EBITDA
has been growing significantly.
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In terms of revenues, the top line, as you can see on page 14, if you compare the first half of last year with
the first half of this year, the top line revenue for the three main segments has increased 1.74 times, from
JPY26.6 billion to JPY46.4 billion.
Consolidated revenue was approximately JPY46.8 billion for the six-month period, which means that on an
annualized basis, the top line consolidated revenue is approaching JPY100 billion, and is growing rapidly.
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Looking at its breakdown, the Japan segment centered on Monex Securities and the US TradeStation and
Coincheck are forming a good balance though not exactly one third each, so we are becoming not just
Japanese online securities brokerage but a global company with a large exposure and a large business in
cryptos as well as traditional capital markets. Also, we are growing very fast, with a top line growth of over
1.7x in one year. That's the kind of company we are.
Regarding cryptos, our crypto-asset business segment refers to Coincheck, but in addition to Coincheck, the
entire group is making investments related to blockchain cryptos.
As a result, Monex Group, TradeStation, and Monex Securities are also generating blockchain and cryptorelated revenues. The main company is Coincheck, but the group as a whole is adding about 20% more to
Coincheck's revenue, so it is contributing as a growth driver.
Now, CFO and COO Seimei will talk a little bit more about the business performance.
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Seimei: I am Seimei from Monex Group. I will explain the figures to you.
Earlier, Matsumoto explained the highlights for the first half of the year, whereas this page, page 17, shows
the highlights for the last 3 months, the second quarter.
Overall, we achieved JPY7.2 billion in profit before income taxes. By segment, the segment profit for Japan
was JPY3.7 billion, while a segment loss was posted for US at JPY1.5 billion as a result of upfront investment
for growth, as we have already explained. Crypto Asset reported a segment profit of JPY4.8 billion, while Asia
Pacific and the Investment segments reported profits of JPY0.1 billion each.
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Next, let me explain a little more about the figures for the first 6 months, the first half of the year.
First, in the first half of the fiscal year ending March 31, 2020, consolidated operating revenue after deducting
financial expenses increased 73% YoY to JPY46,799 million. The increase was due to a significant increase in
trading profit in the Crypto Asset business segment as a result of the active crypto asset market and an
increase in financial income in the Japan and US segments.
Meanwhile, SG&A expenses increased by only 34%, and as a result, profit before income taxes and minority
interests increased by 340% to JPY18,269 million, profit attributable to owners of the company increased by
312% to JPY12,027 million, and EBITDA increased by 143% to JPY20,280 million.
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The breakdown by segment is shown on page 22, and compared to the same period of the previous fiscal year,
revenues and profits increased in Japan and the Crypto Asset business segments, with the increase in the
Crypto Asset business segment being particularly significant.
In addition, the US segment posted a segment loss as a result of making upfront investments for growth.
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I would like to take a look at the 3 main segments for the first 6 months.
First, looking at the Japan segment, starting with the dark area at the bottom of the graph, as for brokerage
commissions, although trading in US stocks was strong, brokerage commissions declined YoY due to a
decrease in trading value of domestic stocks.
On the other hand, financial income and expenses increased due to the increase in credit balance, bond
income from the IFA business started last fiscal year increased, and other income increased due to the
recognition of income related to mutual funds including Monex Activist Fund and crypto asset CFD. As a result,
operating revenue increased by approximately 11% to JPY14,754 million.
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The expenses for the first half of the fiscal year for the Japan segment are shown on page 24.
As you can see, although advertising expenses increased in line with the increase in the number of new
accounts opened, system-related expenses decreased, and compared to the growth in revenue, SG&A
expenses increased only 4.1%.
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Next is the first half of the year for the US segment.
In October 2019, we introduced commission-free plans at TradeStation in the US, and since then, we have
been strengthening our branding and marketing efforts to broaden our customer base from super active
traders to the general investor base of millennials and younger. As a result, the number of accounts has been
growing steadily with a 30% increase compared to the same period last year, as you can see in the small notes
on the bottom right.
As a result, trading volume and DARTs increased despite a significant decrease in volatility and VIX compared
to the same period last year. As a result, the number of users of the commission-free plans has increased, and
as a result, brokerage commissions have decreased, as you can see at the bottom of the graph, but other
commissions have increased due to the increase in revenue generated by the increase in trading volume.
In addition, the financial account balance increased by USD1.44 million due to an increase in interest income
as a result of strong performance in crypto asset lending, margin trading, and securities lending.
As a result, overall operating revenue increased by 1.6% to USD101.53 million.
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In terms of expenses, advertising expenses have increased due to aggressive marketing efforts to further
accelerate the steady acquisition of new accounts, and personnel expenses have also increased due to efforts
to increase the number of employees to realize our growth strategy.
In addition, in the US, we are currently preparing to raise capital, so we have included professional fees in
other expenses.
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Next, the first half of the Crypto Asset business segment is shown on page 27.
As a result, operating revenue increased 8 times YoY to JPY20,434 million. This was due to the continued brisk
trading of crypto assets on the exchange as well as a significant increase in the number of accounts as a result
of TV commercials.
In addition, new businesses such as NFT and IEO, which are included in the Others section, have also been
launched successfully.
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In the first half, SG&A expenses in the Crypto Asset business segment also increased due to aggressive
marketing efforts such as TV commercials to acquire new accounts, but the increase in SG&A expenses was
limited due to the continued ability to operate the business with low fixed costs.
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Next, I will explain the comparison between the second quarter with the previous quarter, April to June.
Compared to the previous quarter, overall revenue and profit decreased, and operating revenue after
deducting financial expenses decreased by 20% QoQ to JPY20,730 million. Quarterly profit attributable to
owners of the parent company also fell 34% to JPY4,767 million. In addition, EBITDA decreased by 44% to
JPY7,267 million.
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This is the breakdown by segment, and while the Japan segment saw a slight increase in revenue, the other 4
segments were affected by the market environment and other factors, resulting in a decrease in revenue
compared to the previous quarter.
In the middle of the Japan segment, in Other income / expenses, we recorded a gain of approximately
JPY1,600 million on the sale of tokens from the DeFi project. It is recorded as other income.
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Looking at the 3 main segments, first, the Japan segment's revenue as a whole was flat to slightly higher than
the previous quarter.
This is due to a decrease in stock brokerage commissions as a result of a QoQ decline in equity transactions in
Japan and the US, as well as a decrease in financial income due to a decline in the profitability of securities
lending, but this was offset by an increase in FX income and bond income via IFAs, as well as an increase in
mutual fund income as included in the Others section. Overall, we saw an increase of 0.1% to JPY7,381 million.
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Expenses for the 3 months in the Japan segment increased by 0.7% from the previous quarter to JPY6,081
million. Although advertising expenses to acquire new accounts increased, as mentioned earlier, systemrelated expenses decreased, and we will continue to streamline our cost structure.
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This is the 3-month revenue of the US segment.
Here, operating revenue decreased by 4.7% QoQ to USD49,539. Volatility and the VIX were flat, but brokerage
commissions and other incoming fees declined due to lower trading volume in equities and crypto assets.
In addition, during the quarter under review, the crypto asset lending revenue declined due to the calm crypto
asset market, resulting in a decrease in financial income and expenses.
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Expenses for the 3 months in the US segment.
As I mentioned earlier, advertising expenses have increased due to aggressive marketing efforts to further
expand our customer base, and personnel expenses have also increased as we have increased our workforce
to realize our growth strategy and strengthen our products and services.
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Lastly, in the Crypto Asset business segment, revenue decreased by 40% QoQ to JPY7,695 million, but we
believe that we are still able to maintain a high level.
In addition, new businesses such as NFT and IEO, which are included in Others, have been growing steadily.
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Finally, the expenses in the Crypto Asset business segment.
We have been implementing marketing measures to acquire new customers in the past quarter, and
advertising expenses have increased, but in this region, we are striving to manage ROI and conduct advertising
at the right time while monitoring the market environment.
This segment continues to have a cost structure that allows it to operate with low fixed costs, and as a result,
the operating profit margin for the quarter was approximately 62%, maintaining a high profit margin.
This concludes my explanation on consolidated business performance.
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Matsumoto: Now, I would like to give you a brief business update with some highlights of each business.
First, the Japan segment. While it is centered on Monex Securities, we are also focusing on the IFA business
and wealth management business in order to strengthen our face-to-face channel.
As you can see on the right, AUM is also increasing at a rapid pace for face-to-face businesses, while ON
COMPASS+ is face-to-face and hybrid wrap.
As you can see on the left, the business originally had a stable platform of 2 million accounts, JPY5.4 trillion in
assets under custody, and JPY10.9 billion in adjusted EBITDA. Although face-to-face is not completely face-toface, we are starting to provide our wealth management solutions.
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In addition, as we move forward with the asset management model, stock revenue is growing steadily, and
mutual fund fees and margin interest are also growing steadily.
In addition, US equity accounts for about 20% of Monex's equity [inaudible] commissions, and we are proud
of our service content, which is overwhelming compared to other companies. Now, we make US equity trading
available for 17 hours out of 24 hours.
I believe that US equity will become even more important in the future, and since we are the only securities
company that has a fully licensed securities company in the US, TradeStation, in the group, we want to make
sure that we strengthen this advantage.
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Monex Asset Management.
WealthNavi and Money Design are more prominent here, but Monex Asset Management has also exceeded
JPY50 billion in total assets under management, quadrupling from JPY12.6 billion at the end of September a
year ago. Products are wraps, activist funds, and private placements for institutional investors.
In this way, the asset management business, which is the core of our asset management model, is growing
steadily.
In comparison with WealthNavi, WealthNavi is of course much larger, but our AUM is also growing very fast,
so I hope you will pay attention to it in the future.
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Monex Activist Fund management is also doing well, and AUM is growing.
We are also having a very deep, broad and strong engagement, which is a good situation.
Recently, the TOB of NIPPO by ENEOS and Goldman Sachs was announced, and we have submitted an open
letter or rather a public opinion, saying that the price of the TOB is too low. In order to protect the interests
of minority shareholders, we are going to fight for them as an activist.
As the Prime market starts, the number of delisting of parent-subsidiary listings will probably increase, but in
that case, the price at which the parent purchases the subsidiary should not be too low, and the interests of
the minority shareholders of the subsidiary should not be neglected.
This would be a major negative for the development of Japan's capital markets and, more importantly, a major
negative for investors. In order to prevent such a situation from happening, we are expressing our opinions
firmly on this NIPPO matter.
This has attracted a lot of attention, especially from overseas institutional investors. After Japan Catalyst
expressed its opinion, Silchester, Oasis, and Orbis also expressed their support, although I think it is very rare
for Silchester to come out this way, this has been the situation. That is how much attention is paid to the
protection of minority shareholders' interests in Japan.
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In the US, as you can see on the left, the number of accounts and assets under custody are both growing very
fast, and as you can see on the right, by expanding the customer base, we are creating a structure where
income will not decrease even if volatility decreases.
As I mentioned earlier, we would like to firmly establish a new method of growth in this way and accelerate
it in the future.
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Looking at the trend of fee income here, there are some shifts in and out, but even with interest rates falling
to zero, commissions falling to zero, and volatility not rising that much, we have a structure that can generate
profits. As you can see in the chart on the right, the TCI and crypto businesses are also growing steadily.
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As you can see on page 44, TradeStation has a very high level of support from active traders, and we are able
to provide these services and products to a wide range of customers, providing a platform that is truly
professional and very different from other Japanese securities companies.
We are now shifting gears and investing in growth and marketing to make these products available to more
people, and are working to expand them significantly.
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Coincheck is number one in terms of the number of app downloads, accounts, etc., and in terms of the number
of crypto assets handled. Looking at various indicators in Japan, I think it can be said that Coincheck is the
number one or one of the top services in the crypto asset business in Japan.
As you can see on the right, the number of crypto asset accounts in Japan is 5 million, and the number of
major online brokerage accounts is 18 million, representing a difference of more than 3 times, almost 4 times.
We want to grow while maintaining our position at the top.
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As you can see on the left, we are also actively involved in TV commercials, such as the one featuring Shota
Matsuda, and the advertisement itself is located behind Hachiko in Shibuya Station.
In the US, the US Bank has started a custodian for crypto assets, or Bitcoin futures ETFs have been launched,
and the trading value on the first day exceeded USD1 billion, which is a record high, excluding contributions.
The crypto asset business is in a period of growth right now.
In this context, we are making investments for growth in Japan, which is probably one of the top 3 countries
in the world in terms of the crypto asset community, in order to solidify our position as the number one in
Japan. While making investments in growth such as TV commercials, the operating profit margin has been
over 60%.
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We also did IEO.
We underwrote pallet tokens, and for the fundraising target of JPY0.9 billion, applications of over JPY20 billion
in real demand in yen were received, and [inaudible] was over 25 times higher.
We screen and underwrite the tokens issued by issuers, sell them to users, and then the issuers could raise
funds in the form of tokens, as a means of financing in the new age. I think this is really the IPO of the new
era.
Instead of underwriting and selling for a company going public on the TSE, we will screen the company and
the tokens, sell the tokens to users, and then list the tokens on our Coincheck exchange. We are creating this
ecosystem of IPO in the new era, and the future is very bright. It is also an exciting business in the sense of
the capital market.
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The NFT market is growing at a rapid pace both in Japan and around the world, and a variety of vendors have
emerged.
Coincheck is a legal crypto-asset exchange, and has many accounts that have been KYC-verified, and it also
does NFT there, which is very rare in the world. We are in the business of distributing NFTs to KYC customers
whose identities have been verified within the framework of the law.
There is also an on-chain service called miime for non-KYC customers, but we provide NFT off-chain to KYCverified customers, which is a very rigid NFT business.
Considering the global situation, NFT in a regulatory compliant form is probably very valuable, and we would
like to expand it.
While we will continue to grow on-chain, non-KYC miime, but as our feature, we will grow off-chain, KYCverified business.
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In the Asia-Pacific segment, there is not much to comment about, but we have been able to extend our
business to a certain extent and maintain profitability, though small. That is the situation.
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As for the investment business of Monex Ventures, MV1 is currently in the support and recovery phase, and
the second fund is currently underway. As you can see on the right, we are making diversified investments
especially in many new fields such as blockchain.
I believe that these factors have entered to Monex's IPO pipeline and also to led to R&D outside the Monex
Group as a whole.
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Question & Answer

Matsumoto: Now, I would like to finish my explanation and answer your questions one by one.
First of all, I have 3 questions from Mr. Hara of SMBC Nikko. The first one is, what is the reason for the lastminute change in the results announcement schedule this time?
We had originally announced that the announcement would be made on the 28th, but SBI put their
announcement on that date, so we thought that it would be difficult for everyone if the announcement was
made on the same day, since SBI would be making a 200-page announcement. So, we decided to avoid that
date.
We thought it would not be a good idea to make the presentation on the same day in terms of logistics, so we
decided shift it a day.
Second. Does the preparation for raising capital in the US mean that you will manage your business without
depending on the Group in the future?
That's not what I meant. There was actually an important message here at the beginning, for example,
TradeStation is growing very fast right now, and we are investing in growth. How will we finance this growth?
There are 2 answers: either Monex Group will raise the money in some way and pass it on to TradeStation, or
TradeStation will raise the money in the US capital market. Unfortunately, the US capital markets are much
deeper, more dynamic, and have more valuation and appreciation for the growth story.
Rather than Monex Group raising funds in Japan and other countries and then handing them over to
TradeStation, TradeStation could use the world's largest capital market in the US to raise capital through
equity and loans. It makes more sense.
This makes more sense since the capital market is dynamically developing. In addition, since TradeStation is
dealing with American customers in a variety of ways, this is a positive factor when it comes to gaining
recognition and increasing business partners in the US.
It is not that it is leaving the group, but that is exactly what it says here, the centripetal force of MG group.
We also provide various types of management support, but for example, we believe that it is better to procure
capital and funds at the most efficient place, rather than having the parent company do everything.
Also, in this age where values and other things are becoming more decentralized, it would be better to create
various types of management or evaluation at the subsidiary level to increase the vitality or output of the
entire group.
The phrase diversification and concentration might sound old-fashioned, but I believe that while using a welldiversified vitality, Monex Group as a company with the vision and management power will be the centripetal
force that unites them together. That is the image I have.
Third, the NFT market has been explosively growing since August, but the revenue contribution from
Coincheck does not seem to be significant. What are the challenges? How do you plan to tackle them in the
future?
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Even though it is growing explosively, one thing I can say is that I think NFT is very interesting. NFT is very
interesting, and Amou, an executive officer of Coincheck of our group, recently published a book titled NFT
no Kyokasho which is now a bestseller on Amazon's business and IT books category. It is probably number one
or something.
However, though we are making much effort on NFT and it has been contributing, considering the scalability
of NFT, while you have mentioned that the NFT market is growing explosively growing, the profit generated
by NFT companies worldwide is not that much, while it is difficult to find out.
Rather, providing a platform for trading crypto assets is bringing much greater revenue and profit to the
industry.
The first thing to note is that while NFT is growing, there is not much revenue at Coincheck, which is normal
and is the case all over the world.
I believe that NFT is not only for trading, but also something very important that will be a part of our lives in
the new era, amid changes in lifestyles and values.
In this sense, Coincheck is not just a trading platform or an auction platform, and although it is mainly a virtual
currency trading platform at the moment, we also offer services and values for the new era using blockchain
such as Payment and Seikatsu dane. In this sense, I believe that NFT is very important.
Therefore, I believe it will still take some time.
Any other questions? From Mr. Hara again.
You mentioned a stable dividend payment of about JPY4 billion per year, but what is the image of a flexible
share buyback, will it be triggered by the share price or will it be carried out on a case-by-case basis as capital
becomes [inaudible]?
I think we use our money in 3 ways. It could be paying dividends, buying a business, or buying shares in your
own company. Buy cash, buy our own shares, or buy shares in other companies, speaking in a really very rough
way.
It may be rough to say shares in other companies, but we can use the money to buy other companies or
businesses, you can use it to buy your own shares, or you can pay dividends. Of course, there is also the Capex
and other expenditures that are necessary for normal growth and business operations.
In this context, a certain amount of Capex is naturally necessary for us. Excluding that, dividends, business, or
share buyback. We have decided to pay an annual dividend of at least JPY15. Then, the only thing left to decide
is between share buyback or business. Which one is better for us to buy? Which would be more beneficial to
our corporate value? We make a decision as to which is more beneficial to our shareholders.
It is not just a question of whether or not there is a surplus of capital, and if there is a surplus of capital, it is
more than possible to decide that it would be better to buy a growing business. Even if the price of the
company's own shares is low, if there is a business that can be bought opportunistically, it would be better to
buy that. Therefore, I do not think it is simply the share price or the surplus of capital that will be the trigger.
That is why, as I explained earlier, we have been giving back very well, but as you can see on the right, we
have also been making large investments from time to time while spending on Capex, and this has led to
significant growth. An example of this would be TradeStation and Coincheck, which are mentioned here.

Support
Japan
Tollfree

03.4405.3160
0120.966.744

North America
Email Support

1.800.674.8375
support@scriptsasia.com
45

Therefore, I think we have to keep an eye on such opportunities and make a decision each time whether it is
better to buy our own shares or to invest in our business, which will lead to an increase in our corporate value
and, by extension, the value of the shares held by our shareholders.
One more question from Mr. Hara.
In the US, I believe that you are taking a more aggressive approach to the casual market. From that perspective,
does TradeStation have any strengths over Charles Schwab or Robin Hood?
This is also the case in Japan with the casual investors, for example, when commissions were liberalized on
October 1, 1999, and online securities including our company entered the market. Since it is convenient, it
rapidly gained popularity, and the number of investors has suddenly increased.
However, there are some people who have been trading casually for a long time, but soon they are not
satisfied with that, and they want to do margin trading or do various other things. In response, we have been
providing more and more services, and this industry has been growing by that.
Then, even if we approach casual investors, there are people who gradually outgrow that and become heavier
and heavier. It is very important to have a platform that can accommodate such people. Otherwise, the good
customers who have grown up will start to leave you.
In this sense, the services and products of TradeStation that I mentioned earlier are outstanding. You cannot
compare it to Robinhood at all.
The stability of the system, the analytic tools, and the services we offer are completely different, like a Ferrari
and a light 4-wheel, if you like. We are a company that can provide such things as well. That is our strength.
The system is infinitely more stable.
Even during the meme stock uproar, we were the only company that continued to operate without any
problems. Robinhood also stopped. The major online brokers, like TD Ameritrade, also stopped. Even
Interactive Brokers stopped.
I believe that the strength of TradeStation is its stability, such as the fact that it has been working properly for
a long time, as well as its analysis tools and other such things.
And one more thing, TradeStation is self-clearing for all equity and futures. There is not much like that either.
Robinhood, for example, does not do that.
As a matter of fact, Monex Securities also has all of its systems in-house, and Monex Securities uses
TradeStation within the group for all of its US equity trading, so in that sense, the Monex Group, Monex
Securities. and TradeStation all have systems in-house. Even in the US, TradeStation's clearing is all done inhouse, and this is not the case everywhere. It is limited.
Since we are doing such things, we believe that TradeStation is competent because it has all these self-clearing
features, strong analysis tools, and a stable system.
I would like to conclude now, as we are almost at the end of our time, and I think that in general we have had
very good results. If you have any additional questions, please feel free to contact the company.
Thank you very much for your time today.
Seimei: Thank you very much.
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Disclaimer
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